
WHY THIS
GUIDE IS SO
VALUABLE:

This guide was
created to train staff on the basics
of compost marketing and sales as
well as provide a step-by-step
method of prospecting and manag-
ing sales leads. Its contents provide
marketing insights and sales tech-
niques for new, as well as veteran,
compost sales staff. This dual use
manual contains 20 pages of com-
post utilization photographs and is
designed to be used “in the field” as
a compost sales tool.

GET MAJOR ADVANTAGES
QUICKLY

Jump start or expand your compost
marketing program! Teach your
staff what they need to know to sell
compost! Generate more revenue
through compost sales! Learn how
to get a successful marketing pro-
gram started! Use the right selling
techniques for different compost
markets!

The Practical Guide to Compost
Marketing and Sales is written by
Ron Alexander, veteran compost
salesman and trained horticultural-
ist with 20 years of experience in
compost marketing and end use.
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The practical 
guide to compost

marketing and sales
● The product

● Compost marketing

● Market planning

● Creating a compost marketing company

● Compost sales 

● Marketing systems and programs
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The Practical Guide to
Compost Marketing and Sales

Prepare your sales/marketing staff to be
productive “in the field”

Know what compost qualities to produce...
once you understand the end user’s needs

HERE’S SPECIFIC, PRACTICAL INFORMATION
TO REACH PROFITABLE MARKET SEGMENTS

AND TRAIN NEW SALES STAFF

Subjects In The New Guide Include...

• The Product • Compost Marketing • Market Planning

• Creating A Compost Marketing Company

• Marketing Systems And Programs

... PLUS effective sales strategies for approaching
all major compost market segments.

(To view a complete table of contents, go to www.biocycle.net.)
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